






Load test of the profiles in the laboratory
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Determination of the suction forces and the deformation in the module field in outdoor tests

F
ot

o:
 P

M
T

the system and the resulting ballasting, because 
these are technical features of the mounting sys-
tem and not of the roof. This dialogue with the 
DIBt is still in progress..

Which advantages result for a planner or owner in ha-
ving an approved system?
Apart form the legal advantages, it`s easier to 
trust in this system. The commercial self-con-
sumption increases the demands of many cus-
tomers for high-quality solutions. The investors 
are mostly owner-run companies which place on 
high quality and long product-life.
� Euro more or less per kw isn`t nearly an object.

What is important?
More decisive is quality and, above all, safety. 
Not long ago, we could gain an interesting con-
tract where quality was to the fore and not the 
price, almost unique, and this, although the mar-
ket in the Netherlands is extraordinary brutal re-
garding the price struggle.

So, you think that the commercial self-consumption 
supports the market for mounting system concerning 
the quality?
Not only the commercial self-consumption. I 
think that the line of work is growing up on the 
whole and obviously our path is paying off. De-
spite the crazy price pressure in the past, we 

didn`t depart from our high technical standards. 
Most of the industrial plants perform between 
��� and ��� kilowatt and often the investors as 
operators are also responsible for the economic 
success of the investment and the real property 
with its original use – nobody can allow himself 
problems here.

Is the commercial self-consumption one of the most 
important trends this year?
It`s really starting to roll and this not only in Ger-
many or Europe. In the Senegal, for example, we 
will erect an interesting self-consumption car-
port together with Baywa, which will have a so-
lar power of ��� kilowatt. Last year, we presen-
ted our new carport systems at the Intersolar and 
received an incredible feedback. Up to now, we 
tendered for projects of a good �� million Euro 
and even if carport projects need a lot of time in 
advance, contracts are signed now not only for 
Germany. We co-operate here, amongst others, 
with IBC Solar, Baywa, Solvatec and Münch Ener-
gie. This year, we want to make sales of three and 
four million Euro in this line of business and ex-
tend this segment in the following years.

How is business going with the roof systems?
Last year we made sales of �� megawatt which 
was according to the plan. In the year ���� we 
just sold �� megawatt and in ���� �� megawatt. 

This year started very well and our sales in the 
first quarter were clearly higher than in the same 
period the year before. All our partners like S-
Flex, Pfalzsolar, Tritec or Münch Energie had an 
excellent start. S-Flex, as our development part-
ner, successfully markets our common new flat 
roof system Flat Direct without roof penetrati-
on and inclination supports of up to �� degrees. 
Münch Energie, for example, installs industri-
al self-consumption systems: with photovoltaic, 
block heating power stations, low-loss transfor-
mers and supply of electric power and gas, as 
well as complex topics like Peak-Shaving, Con-
tracting, Non-feed-in and so on.

Will the dynamic in the market still last for a while?
I am sure of it. The continuing price decrease of 
modules and new possibilities in the EEG will 
spur on the market for at least �� months. Many 
new plants are erected without invitation to ten-
der up to ��� kilowatt and the industrial self-con-
sumption, not only in Germany, will ensure a sta-
ble and lasting business in the whole of Europe. 
The question will be whether we can fully cope 
with the high demand. •

The conversation was conducted by  
Heiko Schwarzburger.
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